
Solution
The health system transitioned VA
claims management to Revecore,
prioritizing a partner with direct
payer connectivity, compliance-first
workflows, and a proven track
record. The transition was executed
on the same placement volume,
making the performance
comparison clear and clean from
day one. 

Results
The transition to a specialized VA reimbursement program unlocked substantial
revenue growth without increasing claim volume. 

Challenge
A six-hospital Midwest health system
had built a functioning VA claims
program but wanted to push
performance further. With $2.6M in
annual VA recoveries through their
existing vendor, leadership believed
the program had more upside — and
set out to find a partner who could
unlock it. 

Midwest Health
System recovers
$3.9 million in cash

Veterans Affairs Case Study

revecore.com

Monthly recoveries
increased from $216K to

$540K — an improvement of
in additional VA

revenue recovered in
the first 12 months

Same placement
volume, materially
better outcomes 150%

$3.9M

What would you do with more revenue? Let us help you recover more.


